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Forward -Looking Statements

This presentation may contain forward -looking statements as contemplated by the 1995 Private Securities Litigation Reform Act th  _ at are based on, 5
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statements. Further, all statements, other than statements of historical fact contained or incorporated by reference in this pre sentation that we expect or

anticipate will or may occur in the future regarding our financial position, business strategy and measures to implement that strategy, including changes to

operations, competitive strengths, goals, expansion and growth of our business and gperations, plans, references to future su cce ss and other such matters,

are forward -Keet AF r AAANBNAArs ! QQe?2 AAgAFT _Nr.AdBAANrR r?20t Ar Ater N DAt (;DZdM«MDZB?A/\(\ENch AEAN utANN
our most recently  -filed Annual Reporton Form 10 -© u Xf e-@B URM AE®N d At N adekdng. All forkard e RldbkinDAtatements  are based on assumptions

and analyses made by us in light of our experience and our perceptlon of historical trends, current conditions and expected f utu re developments, as well as

other factors we believe are appropriate under the circumstances. Forward -Iooklng statements are not guarantees of performance, AANDZ At N >eBnAAryr
actual results may differ materially from those expressed, projected or implied in or by the forward -looking statements.

You should not place undue reliance on these forward -looking statements, which speak only as of the date of this presentation. F orward -looking statements

are subject to risks and uncertainties, many of which are difficult to predict and generally beyond our control, that could ¢ aus e actual results to differ

materially from those expressed, projected or implied in or by the forward -looking statements. These risks and uncertainties, am ong others, include: supply

disruptions impacting us or our customers, such as the current shortage of semiconductor chips that has impacted original equ ipm ent manufacturer .
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commercial negotiations with customers; competitive challenges from existing and new competitors including OEM customers; the ch allenges associated

with rapidly -changing technologies, partlcularly as relates to electric vehicles, and our ability to innovate in response; uncer tainties regarding the extent and

duration of impacts of matters associated with the COVID -19 pandemlc including additional production disruptions; the difficult _yin forecasting demand for
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identify targets and consummate acquisitions on acceptable terms; failure to realize the expected benefits of acqwsmons on a timely basis including our
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the ability to identify appropriate combustion portfolio businesses for disposition and consummate planned dispositions on ac cep table terms; the failure to

promptly and effectively integrate acquired businesses; the potential for unknown or inestimable liabilities relating to the acq uired businesses; our

dependence on automotive and truck production, both of which are highly cyclical and subject to disruptions; our reliance on maj or OEM customers;

fluctuations in interest rates and foreign currency exchange rates; our dependence on information systems; the uncertainty of th e global economic

environment and potential for recessionary conditions in regional economies; the outcome of existing or any future legal proc eed ings, including litigation

with respect to various claims; future changes in laws and regulations, including, by way of example, taxes and tariffs, in t he countries in which we operate;

impacts from any potential future acquisition or disposition transactions; and the other risks noted in reports that we file wit h the Securities and Exchange
>eBBdrrdgeAR gAQA?DLHAFT uaAaNB n! R X é dfifed ForimA@ AKwnefoxQuattérly Repont orBFerm A0 & NGD We\do A 'ot undertake any obligation

to update or announce publlcly any updates to or revisions to any of the forward -looking statements in this presentation to refl ect any change in our

expectations or any change in events, conditions, circumstances, or assumptions underlying the statements.
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Non -GAAP Financial Measures

ytdr n&ENr NAAAAdeA QeAAAdAr dAReacBAAde AN Ake?nAn =ecf JAEANaEyr RdAAAQg priAciplesNyenrdllx r At An  dr

AQONNANDZ gA At N CAdAa NDZ rion SAAP rfinanckignedsssss brs recdriti@d to their closest GAAP financial measures in the Appendix. The
provision of these comparable GAAP financial measures for 2022 is not intended to indicate that BorgWarner is explicitly or i mpl icitly providing projections on
those GAAP financial measures, and actual results for such measures are likely to vary from those presented. The reconciliati ons include all information
reasonably available to the company at the date of this presentation and the adjustments that management can reasonably predi ct.

Management believes that these non -GAAP financial measures are useful to management, investors, and banking institutions in thei r analysis of the
Company's business and operating performance. Management also uses this information for operational planning and decision -making purposes.

Non -GAAP financial measures are not and should not be considered a substitute for any GAAP measure. Additionally, because not al | companies use identical
calculations, the non -GAAP financial measures as presented by BorgWarner may not be comparable to similarly titled measures repo rted by other
companies.
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Intentional Growth for a Sustainable Future

Revenue from EVs
A Our accelerated electrification

0
strategy is a product of our <3%" ~45 /0
vision and long -term focus

A Our vision of a clean, energy -
efficient world IS as relevant

today
as ever

A More aggressively deploying ~$350M ~$10B
our organic investments and 2021 EV Revenue 2030 EV Revenue

capital towards electrification

1Based on FY21 Actual Sales
2030 Source: BorgWarner estimate.



Charging Forward

Aligns Our Business and

Sustainability Strategy

New 2022 Sustainability Report shows our accomplishments and focus

CREATE A CLEANER,
MORE ENERGY -EFFICIENT WORLD

Qg

m 88%0 revenue from clean and

emissions -reducing products

45%
EV revenue by 2030

)
@ Reducing carbon & energy use
11.7% 5.2%

from 2018 from 2018

Carbon neutral operations by 2035

85%
absolute GHG reduction by 2030

LIVE THE BORGWARNER
BELIEFS

® —_| Power to Evolve training program
to advance the electrification skills
of our talent

M\ 30.1% 25.0%

?7@ racial/ethnic minorities
(wigaa Nl women in workforce in U.S. workforce
35%
global gender diversity by 2026
30%

US racial/ethnic diversity by 2026

PARTNER WITH AND
REPORT TO STAKEHOLDERS

Executive pay linked to
achieving Charging Forward
eProduct goals

(%> | Sustainable Supply Chain

\..'J strategy accelerates
responsible and resilient
supplier assessments

ESG performance to be a
factor in sourcing decisions
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Deliberately over Time

Est. 2025 Content Opportunity per eLV

Rotating electric (i.e.,

[ Technologies

Y Ak ASOL Zii

motors)
|
L Industrial -focused $2,640
SLEhAE b power electronics
and charging
M Electronics for start -
T
| AIVIRACNG. up EV customers Delphi/Sevcon Acquisitions
vV Power Electronics

Delphi Power electronics

and software

Battery packs and Remy/Santroll Acquisitions

modules ¥ Motors
AAAAN Ee AAlY r ¢ $118 Organic Product Development
— |eMotor Business ’ LV eMotors ; P
$399 2014 Portfolio
y | Rhombus DC Fast 2020 Product Portfolio
ey Solution Charging




Electric Vehicles
(% Sales) ~45%

CHARGING FORWARD
STRATEGY

>25%

.{:-"' \

OPTIMIZE
CO\_M B%STION
<3%
]
20211 2025 2030

1Based on FY21 Actual Sales

2025 & 2030 Source: BorgWarner estimates. x Borgwurner




Our Investments Have Resulted in a Wide -Ranging
Electric Vehicle System Portfolio

@ STATIONARY CHARGING
© ENERGY STORAGE & MANAGEMENT

___________________________
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